








 

 

• Bank Wire  • Cashier Check

• Check By Fax  • Pay Pal

Client:   ABC

Lead Credit:   Standard

Lead No:   1

Date:   03/25/09

Contact:   Peter Cavaluzzi

Company:   Cavaluzzi’s Italian 
Restaurant 

Address:   2500 Main St. Los  
   Angeles, Ca. 90010

Primary PH:  (310) 555-1000

Secondary PH:  (310) 777-1000

Fax:   (310) 999-1000

Email:   peter@cavaluzzi.com

Business Type:  Restaurant

Years in Business:  5+

Intended use:  Cash Flow

Majority of CC Sales:  In Person

  S-Corp

Monthly CC Sales:  10,000 – 20,000

Monthly Sales:  20,000 – 30,000

Best Time to Call:  Morning

Time Frame:  ASAP

CC Sales Daily:  Daily

Batches :   Daily 

Owner Credit:  Good

Current Mortgage Lates: No Lates

Current Tax Liens:  No Liens

Current Cash Advance: No Current  
   Cash Advance

BK History:   No BK’s

Character:   Heavy Accent

Please Call ASAPComments:  

Lead Rep:   Roy

Contact

Sales Team  
Merchants Quest 
3600 Wilshire Blvd. Suite 1510 
Los Angeles, CA 90010 
(888) 948-8222 Direct Line 
(888) 948-8222 Fax 
sales@merchantsquest.com

 

 
“Progressive, stress- free business has never been easier 
to achieve than with Merchants Quest Business Cash 
Advance Leads. 

and customize your leads to your companies 

hands-on customer service, the quality assurance that 
comes along with the leads is comprehensive as well as 

 They have proven to be a lifeline in an industry that 
has not been immune to recession woes. A profitable 

business ailment. Over the past 3 years, we’ve 
purchased 200 -300 leads per month consistently and 

Your Business + 
Merchants Quest = Success.”

- Gary Emond (860) 756-0199

Merchant Solutions, LLC 
235 Dividend Rd 
2nd Floor 
Rocky Hill, CT 06067

Proposal Portal, Inc. Scott Hettman (312) 676-4903  

118 N. Clinton Street, Suite 301  

Chicago, IL 60661  

Phone: (800)975-7659  

Fax: (800)975-7659

Montly Orders Lead Sample

Accepted Payment

Please Check Boxes

Minimum Requirements: 

No Lates

Payment Plan 
Required

50% Rule

No

150%

1 Day

8

Poor

10

Fair

12

Good

15

Excellent

70% Rule

Yes

200%

1 Year

No Payment 
Plan Required

1 Month 2Months

Tax Liens

Current Cash Advance

BK Discharge

Minimum Batches

Credit Criteria 

Max Advance

Current Mortgage Lates
50 100

200 300

mq
merchants quest

Real. Solid. Leads.



 

mq
merchants quest

Real. Solid. Leads.

Pricing

Tier   Distribution    Lead      Cost Per Buyer      Equals    Middle      Lead       Average Total  
   Percentage Count           Up to 5   Average     Count  Amount of CC Sales

4,000-5,000         12      13  20      260   4500  13  58500

5,000-10,000         30      33  31  1023   7500  33  247500

10,000-15,000         15      16  37  592   12500  16  200000

15,000-20,000         15      16  43  688   17500  16  280000

20,000-25,000           7        8  57  456   22500    8  180000

25,000-30,000          7        8  69  552   27500    8   220000

30,000-35,000          7        8  85  680   32500    8  260000

35,000-40,000+         7        8  91  728   37500    8  300000

      110     Total     4979   110  1,746,000

 49.79 Average Price Per Lead (100 Leads)   1,746,000 x 8% Funding Ratio= 139,680 Funded
         139,680 Funded by 4979 Investment = 27.936 x 
         1,746,000 x 16% Funding Ratio= 279,360 Funded
         279,360 Funded by 4979 Investment = 56.100 x 


